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Importance of Planning for the Company's Capital Requirement
Capital requirement is the amount of capital needed to get the business operations up and running. Capital requirement planning is linked to the business plan in that its subsequent costs have to be considered in the planning (Secundo et al., 2018). Additionally, the company's capital requirements should be set in that it can compensate for unforeseen financial problems associated with business risks. Capital in business can be sourced from loans, personal savings, grants, and personal savings. The client plans to invest from his saving and contribution from his three partners in the given context, but he has no business plan. Notably, the client should find a well-written business plan, find collateral for the initial purchase of equipment, and focus on the exceptional business concept.
The first step in developing a business plan is identifying the executive summary. It is an overview of the client business and the strategies for why it will be successful. Secondly, the business plan is a business description of activities to finance. In this section, details of what your company does and the specific solutions it offers to the market place are outlined. The target market is identified. Knowing the targeted customers' detailed information makes it possible to determine the type of product or service to offer. The next step is market analysis, details of the market place that will be competing with are detailed. In this section, the marketing and sales plan that will turn the opportunity into a business is set. It allows the business to stand out and differentiated from others. In most cases, financing companies usually consider what differentiates your business. In this section, it the place to tell them precisely that. The fourth step is the company organization and management. This section provides an overview of the legal structure, location, history, and ownership. In this context, the context the client seeks partners who will have ownership of the business. The partners will be critical decision-makers and form the management hierarchy. Besides, investors look for great teams to finance.
The last step is the financial outlook of the business. For a business that is startups like in our case, they are less complicated. This section outlines the different types of capital business may need, and the implications when seeking finance. The plans can help forecast how much money is required and when you will need it. The financial projections included in the business plan include operation expenses estimated revenue generated from the sale of goods or services. The capital injected in the business can either be from the personal savings of the partners, loans, asset financing, venture capital, and grants. The funding needed is determined by the type and size of the business. For most startups, personal savings are standard financing options. Finally, the business plan should make exact estimates of the funding needed because a business plan that knows their finances calculations well might be taken serous by financiers and funders.
Regarding the client's issues lacking collateral for the initial purchase of equipment, I can advise them first to secure security that may guarantee the acquisition of equipment for the startup of the business. The collaterals can include saving accounts, credit cards, and personal property, such as land. In this case, the purchase of equipment is insured by the collateral even when they have insufficient funds. Additionally, the client has an exceptional business concept; therefore, the client can utilize the exceptional business idea in running the business. It is the business concept that ties your business idea, and in this case, the client has one that exceptional. It could be uniquely innovative and part of the much needed preparatory work needed before determining the working capital requirement (Saura et al., 2019).The exceptional business concept can include proper management of resources, control of business finances, human resources, and risk assessment. Adequate management of resources in business translates to financial success. Additionally, armed with our business background, it is possible to connect dots and determine the venture that fits since it is the business concept that ties your business idea. The business concept is usually centered on a product or service and can be used for financial gain (Mokhber et al., 2017).
In conclusion, capital is vital in running a business both for new ventures and existing ventures. Capital needed in business operations should be planned early enough to avoid. Planning for capital requirements helps in the cases of capital crunch. It provides alternatives for securing capital in matters of the challenging business situation associated with business risk. Therefore a written business plan incorporating a sound financial strategy is essential in planning for a capital requirement. The description of the business activities and the existing market can help plan for the capital required.
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